
Networking	
  Success	
  

We	
  all	
  know	
  that	
  in	
  business,	
  it’s	
  definitely	
  not	
  all	
  about	
  what	
  you	
  know…it’s	
  who	
  
you	
  know	
  as	
  well.	
  But	
  a	
  huge	
   component	
  of	
   the	
   success	
  of	
   any	
  business	
   is	
   also	
  
how	
  you	
  u"lize	
  who	
  and	
  what	
  you	
  know.	
  

Let’s	
   say	
  you	
  have,	
   in	
  your	
  business	
   circle,	
   four	
  or	
  five	
  acquaintances	
   that	
   could	
  
really	
  help	
  further	
  your	
  business.	
  Just	
  knowing	
  them	
  won’t	
  do	
  a	
  bit	
  of	
  good	
  to	
  you	
  
if	
   you	
   don’t	
   acBvely	
   set	
   out	
   to	
   create	
   and	
   maintain	
   relaBonships	
   with	
   them.	
  
Fostering	
  these	
  relaBonships	
  for	
  the	
  beDerment	
  of	
  both	
  parBes	
   involved	
   is	
  what	
  
makes	
  networking	
  so	
  valuable.	
  And	
  the	
  income	
  you	
  generate	
  through	
  networking	
  
is	
  what	
  makes	
  it	
  so	
  rewarding.	
  

Your	
  business	
  offers	
  a	
  product	
  or	
  service	
  that	
  consumers	
  or	
  other	
  businesses	
  need	
  
and	
  find	
  value	
  in.	
  Without	
  the	
  demand	
  for	
  your	
  product	
  or	
  service,	
  your	
  business	
  
is	
   dead	
   in	
   the	
  water.	
   But	
  where	
   does	
   the	
   demand	
   come	
   from?	
   That’s	
   right	
   –	
   it	
  
comes	
   from	
  those	
  you	
  know	
  –	
  your	
  clients	
  and	
  customers.	
  And	
  where	
  do	
   those	
  
clients	
   and	
   customers	
   originate?	
   They	
   originate	
   through	
   the	
   relaBonships	
   you	
  
have	
  with	
  your	
  business	
  circle.	
  

So	
  it	
  becomes	
  very	
  easy	
  to	
  see	
  that	
  without	
  knowing	
  the	
  right	
  people	
  to	
  help	
  you	
  
bring	
  in	
  interested	
  consumers,	
  your	
  business	
  can’t	
  flourish	
  the	
  way	
  you’d	
  like	
  it	
  to.	
  
Networking	
   to	
   find	
   and	
   get	
   to	
   know	
   the	
   right	
   people	
   to	
   help	
   you	
   bring	
   in	
   this	
  
necessary	
   traffic	
   is	
   a	
   key	
   building	
   block	
   of	
   any	
   business,	
   at	
   any	
   stage	
   of	
  
development.	
  	
  

Business	
  networking	
  can	
  occur	
   in	
  a	
  mulBtude	
  of	
  different	
   scenarios.	
   If	
   you	
  have	
  
access	
  to	
  a	
  Chamber	
  of	
  Commerce	
  in	
  your	
  area,	
  you	
  can	
  aDend	
  Chamber	
  events	
  
to	
   help	
   get	
   your	
   business	
   seen	
   by	
   other	
   business	
   owners	
   who	
   may	
   be	
   ready,	
  
willing	
  and	
  able	
  to	
  help	
  you	
  further	
  your	
  own	
  business	
  success.	
  And	
  if	
  there	
  aren’t	
  
already	
  networking	
  events	
  that	
  fill	
  your	
  needs,	
  consider	
  starBng	
  one	
  of	
  your	
  own!	
  

If	
  you	
  are	
  an	
  entrepreneur,	
  Meetup	
  groups	
  are	
  a	
  great	
  way	
  to	
  network	
  with	
  like-­‐
minded	
   individuals.	
   Bartering	
   products	
   or	
   services,	
   or	
   offering	
   percentage	
  
payments	
   for	
   referrals	
   are	
  ways	
   to	
  magnify	
   your	
   business	
   traffic	
  while	
   fostering	
  
great	
   business	
   relaBonships.	
   And	
   of	
   course,	
   don’t	
   forget	
   to	
   reciprocate.	
  



ReciprocaBon	
  will	
  go	
  a	
  long	
  way	
  towards	
  having	
  great	
  business	
  relaBonships	
  with	
  
your	
  peers.	
  

Overall,	
   your	
   networking	
   efforts	
   should	
   be	
   seen	
   as	
   a	
   smart	
   and	
   necessary	
  
investment	
  in	
  the	
  growth	
  of	
  your	
  business.	
  Remember	
  that	
  you	
  never	
  know	
  who	
  
will	
  bring	
  in	
  your	
  next	
  customer!


